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AUSTRIA
Vienna
Chalupa & Marschall Immobilien GmbH
Schottenbastei 6, 1010 Vienna
Tel: +43 - 1 - 533 95 45  Fax +43 - 1 - 533 95 45 38
Email: cm@chalupa-marschall.at

Salzburg
Stiller & Hohla Immobilientreuhänder OHG
Joseph-Messner-Strasse 8 - 14, 5020 Salzburg
Tel: +43 - 662 - 6585 0  Fax: +43 - 662 - 6585 500
Email: office@stiller-hohla.at

Carinthia & Styria
Immobilienmakler Purkarthofer-Kienzl GmbH
Sporgasse 29/II, 8010 Graz
Tel: +43 - 316 - 828 883  Fax: +43 - 316 - 828 883 9
Email: office@pu-ki.at

BELGIUM
Immobilière Le Lion S.A.
Avenue Delleur 8, 1170 Brussels
Tel: +32 - 2 - 672 71 11  Fax: +32 - 2 - 672 67 17
Email: info@immo-lelion.be 

ENGLAND
Wimbledon, London
Robert Holmes & Company Ltd.
35 High Street, Wimbledon Common
Wimbledon, London SW 19  5BY
Tel: +44 - 208 947 9833  Fax: +44 - 208 879 3478
Email: enquiries@robertholmes.co.uk 

FRANCE
Cannes
Burger Real Estate
45, la Croisette, 06400 Cannes
Tel: +33 - 4 - 93 38 50 33  Fax: +33 - 4 - 93 38 50 63
Email: burgerealestate@wanadoo.fr

Mougins
Burger Real Estate
1, Place du Domaine, 06250 Mougins
Tel:  +33 - 4 - 92 92 12 88  Fax: +33 - 4 - 92 92 08 28
Email: burgerealestate@wanadoo.fr 

Saint Tropez
Burger Real Estate
7, Place de la Croix de Fer, 83990 Saint Tropez
Tel: +33 - 4 - 94 97 88 97  Fax: +33 - 4 - 94 97 88 98
Email: burgerealestate@wanadoo.fr

Cap Ferrat
Sotheby’s International Realty Saint Jean Cap Ferrat
operated by Burger Real Estate
Port de Saint Jean, 06230 Cap Ferrat
Tel: +33 - 4 - 93 76 29 40  Fax: +33 - 4 - 93 76 29 49
Email: burgerealestate@wanadoo.fr

Alpilles, Provence
Société Mas et Demeures de Provence
Rue de la République, 13810 Eygalières
Tel: +33 - 4 - 90 90 61 69  Fax: +33 - 4 - 90 90 63 57
Email: masetdemeuresdeprovence@wanadoo.fr 

Paris
Sotheby’s International Realty Paris operated by LAMY S. A.
3, quai de Bourbon, 75004 Paris
Tel: +33 - 1 - 46 33 47 23  Fax: +33 - 1 - 43 25 38 35

89 Rue de Lille, 75007 Paris
Tel: +33 - 1 - 47 53 60 30  Fax: +33 - 1 - 47 53 60 39
Email: ilesaintlouis@lamy-sa.fr

GERMANY
Sotheby’s International Realty Munich Brokerage
Odeonsplatz 16, 80539 Munich
Tel: +49 - 89 - 2420 630  Fax: +49 - 89 - 2280 2895
Email: peter.spiess@sothebys.com

Sotheby’s International Realty Frankfurt Brokerage
Mendelssohnstraße 66, 60325 Frankfurt am Main
Tel: +49 - 69 - 740 787  Fax: +49 - 69 - 746 901
Email: hans-georg.heffe-sander@sothebys.com

Sotheby’s International Realty Hamburg Brokerage
Tesdorpfstraße 22, 20148 Hamburg
Tel: +49 - 40 - 44 40 80  Fax: +49 - 40 - 410 70 82
Email: andrea.dieckmann@sothebys.com

GREECE
Ploumis Sotiropoulos 
Panepistimiou 6, 10671 Athens
Tel: +30 - 210 - 364 3112  Fax: +30 - 210 - 363 8005
Email: ploumsot@otenet.gr

IRELAND
Montgomery Ganly Walters 
Greyabbey Newtonards, County Down
Northern Ireland BT22 2QA
Tel: +44 - 28427 - 88 668  Fax: +44 - 28427 - 88 652

Ganly Walters Ltd.
37 Lower Baggot Street, Dublin 2
Northern Ireland BT22 2QA
Tel: +353 - 1 - 662 3255  Fax: +353 - 1 - 661 8235
Email: rganly@ganlywalters.ie

ISRAEL
Anglo-Saxon Real Estate Agency  Ltd.
2 Hasoreg Street, Jerusalem 91016
Tel: +972 - 2 - 625 1161  Fax: +972 - 2 - 625 9207
Email: jerusalm@anglo-saxon.co.il

ITALY
Coordinator of The SIR Italian Network
Giorgio Viganò Srl
Via Maggiolini 2, 20122 Milan
Tel: +39 - 02 - 76 00 39 14  Fax: +39 - 02 - 78 36 18
Email: benedetta.vigano@italian-network.it

The SIR Italian Network
Lombardia - Milano
Bludom Srl
Corso Venezia 14, 20121 Milan
Tel: +39 - 02 - 77 844  Fax: +39 - 02 - 77 84 2
Email: valletta@bludom.com

Liguria - Genova
Immobiliarestagno Srl
Via Ceccardi 4, 16121 Genova
Tel: +39 - 010 - 56 42 85  Fax: +39 - 010 - 55 31 959
Email: immstagno@mclink.it

Veneto - Venice
Venice Real Estate Srl
San Marco 1130, 30124 Venice
Tel: +39 - 041 - 52 10 622  Fax: +39 - 041 - 52 07 407
Email: venice.realestate@italian-network.it 

Veneto - Verona
Cofim Immobiliare VR
Stradone Porta Palio, 16/A, 37122 Verona
Tel: +39 - 045 - 800 11 99  Fax: +39 - 045 - 800 26 96
Email: verona@cofim-immobiliare.it

Friuli Venetia Giulia - Trieste
Immobiliare Vesta
Via Filzi 4, 34132 Trieste
Tel: +39 - 040 - 636234  Fax: +39 - 040 - 636956
Email: immobiliarevesta@spin.it

Toscana - Florence
Piccini & Partners
Via Kassel 3, 50126 Florence
Tel: +39 - 055 - 65 31 229  Fax: +39 - 055 - 68 20 072
Email: giorgio.piccini@italian-network.it

Sotheby’s International Realty
European Headquarters
Alexander V. G. Kraft
EUROPEAN REGIONAL MANAGER & SENIOR VICE PRESIDENT

Odeonsplatz 16, 80539 Munich, Germany
Tel: +49 - 89 - 2280 2894  
Fax: +49 - 89 - 2280 2895
Email: alexander.kraft@sothebys.com
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Message from the European Headquarters 

Aresidence in a foreign country is an almost universal

dream. However, anyone setting out to realise that

dream will quickly find that the process of purchasing real

estate in a foreign country is very

often quite different from that in

one’s home country. 

Sotheby’s International Realty

(SIR) as the world’s leading broker 

of luxury real estate is represented in

more than 50 markets in 16 European

countries. 

The best general piece of advice

regarding the purchase of real estate in any of these loca-

tions is to procure professional assistance as early as pos-

sible in the acquisition process. 

A leading real estate broker will not only help you to

identify the residence of your dreams but also guide 

you through the various stages of the purchase process. 

In addition, your realtor will also be able to recom-

mend other trustworthy and reliable professionals such as

lawyers, notaries or surveyors.

The following Guide can, by its very nature, only give

a limited overview over the real estate purchase process

in the countries SIR Europe is represented in. 

Should you wish to receive more detailed information,

please do not hesitate to contact us. We will be delighted

to answer your questions to the best of our knowledge

and recommend local specialists for all your real estate

needs.

Sincerely yours,

Alexander V. G. Kraft, LL.M.

European Regional Manager & Senior Vice President 

Sotheby’s International Realty



FRANCE
In general, real estate can be acquired by simple agreement.
However, the purchase process usually consists of two steps. First,
a pre-contract is entered into. One type of pre-contract is the so-
called “promesse de vente” giving the buyer an option to buy within
a certain period of time for an agreed upon price in return for a for-
feitable deposit (up to 10% of the sales price). The most common
form of pre-contract is the “compromis de vente”, a binding sales
contract which already contains the terms of the sale. Such a “com-
promis de vente” may contain a number of conditions upon which
the validity of the sale is dependent (e.g. grant of a loan etc.). The
final sales contract (“acte authentique”) needs to be entered into
before a notary who is obliged to do comprehensive research
regarding possible encumbrances prior to the sale. After the
notarised sales contract has been entered into, the vendor will be
registered with the official French property register. Many controls
are requested by the seller to protect the buyer. 
Furthermore, the buyer is given 7 days after the signature of the pre-
contract to change his mind without any penalty. Associated costs
may include notary fees (2% to 2.5%) and property purchase tax /
registration costs (approx.4.5% to 5.5%). Commissions of real
estate brokers vary, but will mostly be based around 5% of the pur-
chase price. In most cases, the commission will be paid by the seller
of the property.

GERMANY  
A valid sale of real estate requires a notarised sales contract. The
notary will draft the sales agreement and verify the (non-) existence
of possible encumbrances. 
Payment is subsequently made as stipulated in the notarised sales
agreement. Upon completion, the sale is registered with the local
land registry (“Grundbuch”) and ownership is transferred.
Associated costs may include legal fees, notary fees (approx.1.5%
of the purchase price) and property transfer tax (3.5%).
Commissions of real estate brokers vary, but will mostly be based
around 4% to 6% of the purchase price. 
In most cases, the commission will be paid by the seller of the prop-
erty. However, commissions may also be split between buyer and
seller in some regions.

AUSTRIA  
In Austria, restrictions regarding the purchase of secondary resi-
dences exist. In general, the purchase of a secondary residence has
to be approved by the local authorities. However, citizens of the
European Union are able to acquire real estate without any restric-
tions in case they establish their legal residence in Austria. 
The sale of real estate requires a notarised sales contract upon
which the purchase price is deposited in an escrow account.
Ownership is subsequently transferred with registration with the
land registry. 
Associated costs may include lawyer’s fees, notary fees (approx.1%
to 2% of the sales price plus VAT), registration fees (1%) and prop-
erty transfer tax (3.5% of the sales price).
Commissions of real estate brokers vary, but will mostly be based
for both buyers and sellers at approx. 3% of the purchase price (plus
VAT).

BELGIUM  
In general, real estate can be acquired by simple agreement.
Usually, a binding, private written contract is entered into prior to
the notarised sales agreement. Such a contract is usually drafted by
legal counsel and may contain conditions upon which the validity of
the sale is dependent. At this time, a deposit of usually 10% of the
sales price is made and placed into an escrow account until the
notarised deed is issued. 
After the signature of the notarised deed, the sale will be registered
with the official registry upon which duties of 12.5% of the sales
price become due. 
Associated costs may include VAT for newly built properties, legal
fees, notary fees (0.1% to 0.5%) as well as local taxes. 
Commissions of real estate brokers vary, but will mostly be based
around 3% to 4% of the purchase price. In most cases, the com-
mission will be paid by the seller of the property.

Xxxxxxxxxx
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GREECE
Prior to the final sales contract, a pre-contract is customarily
entered into. At that time, a deposit of up to 10% of the purchase
price is usually made. Legal counsel of the buyer should verify the 
(non-) existence of possible encumbrances as well as the validity of
building permits etc.. 
The final sales contract is entered into before a notary in presence
of legal counsel of both parties. Prior to the notarised sales con-
tract, the buyer has to apply for a Greek tax number. 
New ownership is subsequently registered by buyer’s counsel with
the local registry. Associated costs may include legal fees, notary
fees (1% to 2%), registration fees and property purchase tax (9%
to 11%).
A real estate broker’s commission of 2% is charged to the buyer.
The commission for the seller is variable but averages 5%.

IRELAND  
Prior to a final sales agreement a formal offer to buy, subject to sur-
vey and contracts will usually be made upon acceptance of which a
refundable booking deposit of 2.56% to 5% is made to take the
property off the market. A subsequent binding agreement to buy is
made through an exchange of private contracts drafted by seller’s
counsel and approved by buyer’s counsel. At the signing of the con-
tract a deposit of 10% (including and binding deposits which may
have been already paid) of the purchase price is usually priced in an
escrow account with the seller’s lawyer. Final completion / han-
dover will normally take place 4 to 12 weeks later (or by formal
agreement) at which time the remaining balance of the purchase
price must be paid in full. Upon completion of the sale new owner-
ship is registered with the Land Registry by buyer’s counsel.
Associated costs may include legal fees (approx. 1% plus VAT), reg-
istry fees (approx. 200) and property purchase tax / stamp duty
(7% up to 635,000 and 9% above 635,000).
Commissions of real estate brokers vary, but will mostly be based
between 2.5% and 3.5% of the purchase price and be paid by the
seller of the property. It is advisable for overseas buyer to instruct
an agent as a representative in negotiations with a view to buying
the property at the best possible price. Additional fees for the buyer
will normally be in the region of 1.5% to 2.5% plus VAT.
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ITALY
Property ownership can be acquired through a written or notarised
contract. Usually, the sales process consists of two steps. First, a
binding pre-contract (“contratto preliminare” or “compromesso”) is
entered into in which the parties agree to enter the final sales con-
tract (“rogito”) and which already contains all elements of the final
agreement. 
Usually, a deposit (10% to 30% of the purchase price) is made at
that time. Prior to that, buyers should verify formal ownership, past
payment of property taxes and the validity of building permits. The
pre-contract may be preceded by a binding formal offer to buy (“pro-
posta d’acquisto”). Ownership of the property is transferred by
entering into a notarised sales contract (“rogito”) or notarisation of
a prior private contract. Subsequently, the sale is registered with
three different public registers. 
Associated costs may include notary fees (approx. 2%) and property
purchase taxes (approx. 3% to 10% for private individuals, 4% to
20% for corporate entities).
Commissions of real estate brokers vary, but will mostly be based
around 5% of the purchase price for sellers. In some cases, a com-
mission of approx. 3% may also be paid by the buyer of the prop-
erty.

THE NETHERLANDS
Real estate can be acquired by simple agreement, both oral and
written. However, the sales process will usually consist of both a
written, private contract binding both parties and containing the
essential terms of the sale, and a subsequent notarised sales con-
tract. The notary will initiate the registration with the local land reg-
istry.
Associated costs may include notary fees (approx. 1.5% plus VAT),
property purchase tax (6%) and registration fees (approx. 0.5%).
Commissions of real estate brokers vary, but will mostly be based
around 2.5% of the purchase price. In most cases, the commission
will be paid by the seller of the property. However, if the buyer has
hired his own estate agent to assist him in buying a property, he is
responsible for the compensation of his agent. 



Committee is optional. Payment is made prior to completion of the
construction in installments as stipulated in the contract. The first
installment amounts usually to no less than 30% of the total pur-
chase price. Upon completion of construction, the investor will
receive a certificate of registered rights to the property. 
Associated costs include notary fees (1.5%) and annual property tax
(0.1% to 0.3%). Commissions (3 to 4%) are paid in most cases by
the seller or developer.

SOUTH AFRICA
In South Africa, real estate can be acquired by simple agreement.
The sales agreement is usually drafted by the real estate agent and
is binding without involvement of legal counsel or a notary. The
sales contract is subsequently submitted to the deeds office for reg-
istration of the transaction which is processed by an attorney.
Purchasers are liable to pay transfer tax and legal fees which
amount to approx.10% of the purchase price. Foreign purchasers
may be entitled to obtain mortgage financing to up to 50% of the
purchase price. 
Commissions range from 6% to 7.5% (plus VAT).

SWEDEN
Real estate can be acquired through a simple exchange of contracts;
notarisation of such purchase agreement is not necessary. The
buyer has to apply for registration with the land registry within three
months of the sale.
Associated costs may include stamp duty (1.5%), VAT and legal
fees.
Commissions of real estate brokers vary, but will mostly be based
between 3% to 5% of the purchase price. In most cases, the com-
mission will be paid by the seller of the property.

PORTUGAL
The process of buying real estate in Portugal consists of a written
promissory contract (“contrato promessa compra e venda”) con-
taining the terms of the sale and a subsequent notarized sales con-
tract (“escritura”). When the promissory contract is entered into,
the buyer pays a non-refundable deposit of usually 10% of the pur-
chase price. Subsequently, the remainder of the purchase price
becomes payable when the notarised sales contract (“escritura”) is
entered into.
The use of legal counsel by buyer and seller is recommended and
common practice. Counsel will do the necessary due diligence
including the verification of the existence of a tax certificate, an
excerpt from the land from the land registry (“registro predial”) as
well as a habitation licence (“licença de habitação/utilição”). In addi-
tion, counsel will also initiate the application for a tax number for the
buyer and the registration of the property with the property registry. 
Property transfer tax in Portugal is currently 6% of the purchase
price for properties with a purchase price above 500,000. Notary
and registration fees are approx. 1% of the purchase price. 
Commissions of real estate brokers will mostly be based around
6% of the purchase price and be paid by the seller.

RUSSIA
In general, the valid purchase of real estate in Russia requires a
notarised sales agreement. The notary will draft the agreement and
verify the (non-) existence of possible encumbrances. Payment is
subsequently made as stipulated in the notarised sales agreement.
Both wire transfers and cash payments are possible payment
options. The notarised sales agreement requires registration with
the regional State Real Estate Committee. The registration process
usually takes between one and two weeks after which the pur-
chaser is issued a registered property certificate. 
Deposits usually amount to 10% of the purchase price. 
When investments in developments under construction are made,
an investment contract is signed between investor and developer.
Notarisation is not required, registration with the State Real Estate

Portugal   Russia   South Africa   Sweden   
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Spain   Switzerland   UK

SPAIN
In general, property can be acquired by simple agreement, prefer-
ably written. However, since the registration with the property reg-
ister requires a notarised sales contract, the sales process usually
consists of two steps.

1. A binding, written sales contract  between buyer and seller 
is entered into containing the terms of the sale. At that time, a
deposit of approx. 10% of the purchase price is usually made. Prior
to that, buyers should verify ownership with the Land Registry.
Other items worth checking are habitation permission, property
taxes due and possible existing rental contracts. 

2. The notarised sales contract (“escritura publica”) is entered
into, which allows the sale to be registered with the Spanish 
Land Registry. The registration process is usually handled by spe-
cialised agencies (“gestorias”). 
Associated costs may include property purchase tax or VAT (7% for
existing structures or VAT for newly developed structures).
However, on urban plots, commercial premises and garages (not
connected to a residence) purchased from a developer, VAT of 16%
becomes due. There is also a stamp duty (1%) when VAT is appli-
cable. In addition, notary and registration fees which are fixed on
the basis of a scale. A Spanish particular is “plusvalia”, a municipal
tax on the increase in value on the land. Although it is intended to
be paid by the seller, it may be subject of negotiation between
buyer and seller. 
The “plusvalia” is to be distinguished from the capital gains tax
payable by the seller on profits made when selling the property.
Commissions of real estate brokers vary, but will mostly be based
around 4% to 6% of the purchase price. In most cases, the com-
mission will be paid by the seller of the property.

SWITZERLAND
Due to recent law changes, citizens of the European Union are now
able to acquire real estate without any restrictions if they establish
their legal residence in Switzerland. However, the purchase of sec-
ondary residences is still subject to numerous restrictions.
Financially independent foreigners who establish their legal resi-
dence in Switzerland without working there (such as privateers,

THE ABOVE MATERIAL IS FOR INFORMATION PURPOSES ONLY. THE ABOVE

MATERIAL IS BASED UPON INFORMATION WHICH WE CONSIDER RELIABLE, BUT

BECAUSE IT HAS BEEN SUPPLIED BY THIRD PARTIES, WE CANNOT REPRESENT

THAT IT IS ACCURATE OR COMPLETE, AND IT SHOULD NOT BE RELIED UPON AS

SUCH. IT IS NOT INTENDED TO CONSTITUTE LEGAL ADVICE. SOTHEBY’S INTER-

NATIONAL REALTY DISCLAIMS ANY AND ALL LIABILITY FOR DAMAGES

INCURRED DIRECTLY OR INDIRECTLY AS A RESULT OF ERRORS, OMISSIONS OR

DISCREPANCIES.

international entrepreneurs etc.) may take advantage of the possi-
bility to negotiate an individual tax agreement (“Pauschalsteuer-
abkommen”) with the tax authorities of the local Canton. Such a tax
agreement allows such persons to be taxed only on their average
cost of living. Neither foreign income nor capital is taxed under such
an agreement. 
Real estate is purchased by means of a notarised sales contract.
Ownership is transferred with the registration with the land registry
(“Grundbuch”).
Costs include notary fees (approx. 0.5% to 1% plus VAT), property
purchase tax (“Handänderungssteuer”, 1% to 1.5 %) and fees for
a compulsory property evaluation (around 760).
Commissions of real estate brokers vary, but will mostly be based
between 3% to 6% of the purchase price. In most cases, the com-
mission will be paid by the seller of the property.

UNITED KINGDOM
Prior to the final sales agreement, a formal offer to buy, subject to
survey and contracts will usually be made. A binding agreement to
buy is then made through an exchange of private contracts at which
the parties will be represented by legal counsel. At that time, a
deposit of 10% of the purchase price is usually placed in an escrow
account with the seller’s lawyer. Completion is then 15 to 30 days
later. Following the final sale, new ownership is registered with the
Land Registry. Costs include stamp duty (1% above £60,000 up to
£250,000, 3% above £250,000 up to £500,000 and 4% above
£500,000), legal fees (approx.1%) and registry fees
(approx.£200).Commissions of real estate brokers vary, but will
mostly be based around 2% to 3% of the purchase price. The com-
mission will be paid by the seller of the property. Buyers may some-
times be represented at their own expense.



Toscana - Livorno
Paolo Del Chicca Immobiliare
Via Montebello 40/42, 57126 Livorno
Tel: +39 - 0586 - 260 339  Fax: +39 - 0586 - 264 301
Email: info@paolodelchicca.it

Umbria - Marche
Casaitalia International
Piazza Della Vittoria 26, 06049 Spoleto
Tel: +39 - 0743 - 2201 22  Fax: +39 - 0743 - 2201 82
Email: info@casait.it

Lazio - Roma
La Commerciale Srl
Lungotevere dei Mellini 44, 00193 Rome
Tel: +39 - 06 - 32 00 613  Fax: +39 - 06 - 32 18 100
Email: lacommerciale@italian-network.it

Campania - Naples
Formicola Servizi Immobiliari
Piazza Vanvitelli 5, 80129 Naples
Tel: +39 - 081 - 57 81 800  Fax: +39 - 081 - 77 63 210
Email: formicola@italian-network.it

Sardinia - S. Teresa Di Gallura
Immobilsarda Srl
Via Nazionale 28, 07028 S. Teresa Di Gallura
Tel: +39 - 0789 - 75 45 00  Fax: +39 - 0789 - 75 43 71
Email: immsarda@tin.it

THE NETHERLANDS
Graal Makelaardij
Schipholweg 103, P.O.Box 5, 2300 AA Leiden
Tel: +31 - 71 - 524 92 20   Fax: +31 - 71 - 524 92 50
Email: info@graal-sothebys.nl

PORTUGAL
Sotheby’s International Realty Portugal 
operated by Lifestyle Properties Lda.
Buganvilia Plaza 42 / 45, Apartado 2116
8135-024 Almancil / Algarve
Tel: +351 - 289 - 39 27 80   Fax: +351 - 289 - 39 20 47
Email: info@algarve-lifestyle.net

RUSSIA
Kirsanova Realty
1st Zachatievsky per. 19, 119034 Moscow 
Tel: +7 - 095 - 720 66 20   Fax: +7 - 095 - 720 66 21
Email: admin@kirsanovarealty.com

SOUTH AFRICA
Sotheby’s International Realty South Africa 
operated by Lew Geffen International
Lew Geffen House
366 Jan Smuts Avenue, Craighall 2196
Tel: +27 - 11 - 886 8070   Fax: +27 - 11 - 886 8172
Email: lewsan@icon.co.za 

SPAIN
Catalunya
Fincas Exclusivas S.L.
Travessera de Gracia 96, 1°, 08006 Barcelona
Tel: +34 - 902 - 190 167   Fax: +34 - 972 - 373194
Email: jo@fincas-exclusivas.com

Costa Blanca
Exclusive Living S.L.
Edificio Costa Blanca 
Avenida Mediterraneo 286, 0373 Javea (Alicante)
Tel: +34 - 965 - 796 562   Fax: +34 - 965 - 795 715
Email: info@sothebysrealty-costablanca.com

Marbella
DM Diana Morales Properties
Los Portales 2, Avenida Ricardo Soriano 72-B, 29600 Marbella
Tel: +34 - 95 - 282 2853   Fax: +34 - 95 - 277 1871
Email: info@dmproperties.com

Sotogrande
Valderrama Estates S.A.
Club de Valderrama, 11310 Sotogrande
Tel: +34 - 956 - 79 12 06   Fax: +34 - 956 - 79 45 07
Email: info@valderramaestates.com

SWEDEN
Wrede & Company
Arsenalsgatan 6, 11147 Stockholm
Tel: +46 - 8 - 611 14 14   Fax: +46 - 8 - 611 14 18
Email: ulrika@wrede.se

SWITZERLAND
Geneva
Brolliet SA
23, Quai des Bergues, 1211 Geneva 11
Tel: +41 - 22 - 908 2372   Fax: +41 - 22 - 908 24 01
Email: t.mader@brolliet.ch

Lausanne & Gstaad
De Rham SA
Mon Repos 14, 1005 Lausanne
Tel: +41 - 21 - 345 11 11   Fax: +41 - 21 - 345 14 60
Email: denis.burrus@derham.ch

Zurich
Rudolf Steigrad AG
Bahnhof Zollikon, Bahnhofstrasse 20, 8702 Zollikon 
Tel: +41 - 1 - 390 34 54   Fax: +41 - 1 - 390 34 55
Email: info@rudolf-steigrad-ag.ch

Ticino
Wetag Consulting Immobiliare GmbH
Via della Pace 1 a, 6601 Locarno
Tel: +41 - 91 - 751 31 06   Fax: +41 - 91 - 751 96 38
Email: info@wetag.ch

UNITED KINGDOM
Sotheby’s International Realty London Brokerage
123 Sloane Street
London, SW1X  9BW
Tel: +44 - 207 - 598 - 1600   Fax: +44 - 207 - 598 1699
Email: paul.tayler@sothebys.com

Sotheby’s International Realty office locations
BEVERLY HILLS
BOSTON
BRENTWOOD
BRIDGEHAMPTON
EAST HAMPTON
FRANKFURT / MAIN
GREENWICH
HAMBURG
HONG KONG
JACKSON HOLE
JOHANNESBURG
LONDON
MUNICH
NEWPORT BEACH
NEW YORK
PALM BEACH
PARIS
QUINTA DO LAGO
SAN FRANCISCO
SANTA BARBARA
SANTA FE
SOUTHAMPTON
SOUTHERN LITCHFIELD COUNTY
SYDNEY
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